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Digital growth is not more posts or bigger ad budgets. It is doing things in the right order:

clients find you, trust what they see, contact you easily, and you know where they came from.

1. Diagnose before you spend
e Search your business name and service on Google and Maps the way a client would.
e Check your reviews: how many, how recent, and whether they get replies.

e Compare yourself with three direct competitors in your city.

2. Build the basics
» Afast mobile website with a page for each service and a clear way to get in touch.
* A complete Google Business Profile: the right category, hours, photos and services.

e Social accounts with the same name, logo and contact details.

3. Attract, then convert
* Content that answers the questions your clients actually ask before they buy.
» Ads with one clear goal, and a dedicated landing page for each offer.

* A WhatsApp button and a short form, because every extra field reduces requests.

4. Measure and improve monthly
¢ Where clients came from: search, Maps, ads or social.
¢ What each lead cost, and which channel deserves more budget.

¢ One clear decision each month instead of many unmeasured changes.

Xposio — digital marketing, web and app development agency in Muscat, Oman. Need help applying this?
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